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LPs want answers without waiting on a phone call or email. Your team wants fewer manual requests 
and more time for real relationship work. SatuitSIP is built into the CRM to deliver both sides of that 

at once. Here are eight ways it pays off for investors, your internal team, and firm leadership.

The value of SatuitSIP is not just self-service for LPs. It is a portal that feeds your CRM in 
both directions, giving your team earlier signals, less manual work, and more room to focus 

on the relationships that matter most

Round the clock, branded 
access for LPs
Investors retrieve fund documents, 
statements, and correspondence 
whenever they need them, without 
contacting staff, and the portal carries 
your firm's branding, not a vendor's.

Verified delivery of time 
sensitive notices
Capital calls, distributions, and tax 
forms arrive through the portal with 
automatic confirmation tracking, so you 
know what was received and when.

Proactive retention 
signals
Declining portal use combined with 
lower email engagement flags a 
relationship health concern before it 
turns into a formal redemption 
conversation.

An automatic regulatory 
documentation trail
Publication, access, and permissions are 
recorded on their own, ready to support 
a compliance review without manual 
tracking.

Real time capital account 
information
Balances reflect current data from 
systems like Eagle PACE and Addepar, 
updated automatically instead of 
through manual exports.

Behavioral intelligence in 
your CRM records
Portal activity like logins and document 
access flows straight into investor 
relationship files, showing engagement 
patterns your team would otherwise 
miss.

Eliminated distribution 
overhead
Documents publish once to the portal 
instead of being emailed out 
individually, cutting repetitive 
fulfillment work for staff.

Scalable support at a 
simpler price
The portal handles routine requests as 
your investor base grows, and it is 
included in CRM tiers rather than billed 
and maintained as a separate product.


